
In the evolving landscape of New York real estate, especially across tenant-occupied multifamily properties in Good
Cause Eviction (GCE) cities, buyers often ask a critical question:

“If I buy a building with tenants, can I force them out soon after closing?”

This question is loaded with complexities few new investors fully appreciate until they’re knee-deep in post-closing
tenant issues and statutory legal hurdles. As an 11-year veteran real estate agent specialising in small multifamily
listings in upstate New York’s Capital Region and an experienced observer of where deals implode mid-transaction,
I’m here to provide some unvarnished clarity.

Let’s dive into what “Good Cause” means, how municipal opt-ins shape eviction possibilities, the role of rent cap
math and CPI-based ceilings, and where ex-emergency-owner-occupants and flippers fit into today’s buyer pool.
Spoiler alert: post closing lawsuit risk is very real, and statutory grounds eviction is litigated — not just paperwork
to check off.

Understanding Good Cause Eviction and Municipal Opt-In Reality
Good Cause Eviction laws—based on the idea that tenants deserve protection from arbitrary or retaliatory eviction
—are gaining traction in New York’s cities. The state legislature passed the Good Cause Eviction statute in 2023,
but it permits municipalities to “opt in” to enforce its provisions. This means not all cities in New York have
implemented GCE rules, and the differences matter profoundly for buyers and landlords alike.

What Does Good Cause Mean?

Under Good Cause Eviction, an owner cannot evict a tenant unless they have a predefined “good cause,” typically
set out as statutory grounds. Examples of good cause include failure to pay rent, lease violations, extensive
property damage, or owner occupancy—but it’s far from carte blanche to evict.

Key point: Flat-out eviction for wanting to increase rent or displace a tenant for speculative reasons is not good
cause.

Which Municipalities Have Opted In?

As of mid-2024, cities like Albany, Schenectady, and Rochester have adopted Good Cause Eviction policies, while
others have yet to opt in. This patchwork creates challenges in assessing risk and opportunity:



A property in an opt-in city is burdened by GCE constraints regardless of buyer intentions.

Municipal opt-in status cannot be waived or bypassed after closing.

Non-opt-in cities do not have this overlay but may have other local tenant protections.

For updated lists, resources from the New York State Association of Realtors (NYSAR) track municipal policies and
ordinances regularly.

Exemptions — What Sellers and Buyers Commonly Misread
One of the biggest deal-killers I see is when sellers or their agents paint exemptions—like owner-occupancy
exemptions—as easy or universal exit ramps post-closing. They’re not. Exemptions exist but with important
limitations.

Owner-Occupancy Exemption Explained

Yes, owner-occupant eviction can be a good cause under GCE, but it is:

1. Limited to the owner or an immediate family member’s primary residence;

2. Subject to strict documentation and timing requirements;

3. Often triggers compensation or relocation assistance mandates;

4. Frequently contested by tenants; remember, these are “litigated, not paperwork.”

To gloss over these complexities ahead of closing is courting disaster.

Economic Hardship Exemptions Are Rare and Narrow

Some cities provide narrow economic hardship exemptions allowing eviction where the owner might suffer
genuine financial ruin. Expect rigorous proof standards and tough legal scrutiny.



Student Housing and Other Niche Exemptions

Deals targeting properties believed to be exempt due to intended student occupancy or nonprofit ownership don’t
guarantee easy post-sale tenant removal, especially when the prior tenant relationship and local ordinances clash.

Keep a running list of "deal killers," like missing deposit records or exemption proof, before faithing any
claims.

Rent Cap Math & CPI-Based Ceilings: Why the “Market Softness” Pitch
Often Fails
Agents pricing tenant-occupied buildings based solely on single-family comps or hand-waving “market softness”
arguments without realtytimes.com math drive me up the wall.

This reminds me of something that happened thought they could save money but ended up paying more.. Good
Cause Eviction often pairs with rent stabilization or rent cap laws that cap rent increases, usually tied to the
Consumer Price Index (CPI) or another statutory formula. This severely limits near-term upside for rent roll growth,
a key driver for many buy-to-rent investors.

How Rent Caps Work

Factor Effect Annual CPI-based adjustment Limits permissible rent increases, generally 2-4% annually Vacancy
decontrol restrictions New tenants often cannot be charged above capped rents, suppressing market resets Pass-
throughs & other surcharges Limited to registered allowable expenses only

Before trusting any hype about instant rent bumps post-closing, always sanity-check rent caps with a calculator
and rental histories.

https://realtytimes.com/new-headlines/good-cause-eviction-changed-what-a-tenant-occupied-listing-is-worth


Buyer Pool Shift: Owner-Occupants and Flippers Exit—Who’s Left?
Due to these realities—Good Cause Eviction, rent caps, litigation risk—many traditional buyers like owner-
occupants looking to live in one unit or flippers hoping to renovate and resell quickly are stepping away.

Who remains? Primarily investors with long-horizons, portfolio landlords, and niche specialists who:

Understand and accept tenant rights;

Can manage or litigate statutory grounds evictions if necessary;

Focus on cash flow with realistic rent growth expectations;

Have patience to work within municipal frameworks rather than ignoring them.

In my experience, attempting to sidestep these laws results in post closing lawsuit risk that chills deals or leads to
drawn-out tenant law battles in court.

Post Closing Lawsuit Risk — Statutory Grounds Eviction is Litigated,
Not Paperwork
It’s crucial every buyer understand that eviction under GCE and rent stabilization regimes isn’t as simple as filing
notice and waiting. Instead:

Landlords must have documented statutory grounds, often complex and contested;

Tenants have strong rights to challenge evictions, triggering trial hearings;

Judges require strict adherence to procedure; minor missteps can delay or dismiss cases;

Legal battles increase holding costs, reduce cash flow, and can scuttle financing or resale.

For sellers and buyers, Murphy’s Law applies: the more you think “We’ll just sort tenant issues after closing,” the
more likely you will get surprised by legal and financial headaches.

Resources to Help Navigate Good Cause Eviction Deals
Leverage trusted industry resources to stay informed and avoid pitfalls:

McDonald Real Estate Company — Local listings, legal insights, and rent roll best practices for tenant-
occupied buildings in the Capital Region.

New York State Association of Realtors (NYSAR) — Up-to-date municipal legislation tracking and landlord-
tenant law resources.

Always question hand-wavy advice that isn’t backed up by local ordinances, real rent roll data, or direct counsel
from attorneys experienced in tenant law litigation.

Final Thoughts
In Good Cause cities, buyers cannot simply “force” tenants out post-closing without risk of protracted legal battles,
financial uncertainty, and lost deal value. Eviction is bound by statutory grounds, municipal opt-ins, rent caps, and
litigation—not paper pushers or quick moves.

Approach tenant-occupied multifamily deals with respect for these laws, demand thorough due diligence around
exemptions, rent roll math, and legal counsel involvement. That’s how you avoid the heartache of post closing
lawsuit risk and preserve long-term real estate investment sanity.



If you’re an agent or landlord ready to embrace the honest facts about Good Cause and tenant protections, keep
that “deal killers” list updated, push for transparency on rent and deposits, and prepare for litigated—not
paperwork—eviction processes. Because any other approach is just house-of-cards speculation.


